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You might think you want to get rich, but patterns learnt at childhood could be subconsciously holding you back. Greg 
Secker explains how to get yourself in the right mindset to make money

The idea that an individual’s ability to make large sums of money may actually be down to mind set and behavioural 
patterns that they learn at a young age, is one which has sparked intrigue among experts and specialists in both the 
financial and psychological sectors. It appears the ‘impressionable age’ has more to it than meets the eye.

Having worked in the financial arena for 15 years, specialising in trader coaching programmes in the last decade, I have 
seen thousands of people attempt to master the currency markets. I have no doubt that their emotions and subconscious 
play a major deciding factor in how successful they are.

It was Robert Dilts, an American psychologist in the mid-80s, who wrote a very revealing paper on human belief systems. In 
his ground-breaking study, he uncovered an important principle: whatever the original belief that we have about something, 
it ultimately defines the action and the resources we end up using, and thus impacts the results we get.

If the original belief is lousy, then so are the results - and so the original belief, whether positive or negative, is mostly 
always supported by the results it generates; the all-important ‘real world feedback’.

If a parent says, “we can’t afford it”, the child won’t take that to mean, “let’s exercise some restraint on 
expenditure here”. Instead, they’ll hear, “there’s a category of people who can afford things in life, and you 
aren’t in that category!”

When you ask most people whether they believe they could be a ‘millionaire trader’, most will tell you yes, but a quick look at 
the Dilts cycle proves that unless they are using resources (time and money) and are taking real action towards it, they are 
mistaking the term ‘believe’ for ‘think’. We all ‘think’ we could be rich from trading. But in order for us to ‘believe’ it, so 
suggests Dilts, we should ‘spend time in the company of people who are already living in the belief’ that supports the activity 
we wish to engage in. So if you want to become a millionaire trader, you need to change your beliefs about who you think 
you are and to do that, in short, you need to spend time in the company of millionaire traders.  
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The concept of the ‘Psychology of Wealth’ is a topic which has fascinated me for a long time, and one which I have enjoyed 
exploring further.

Although it may not seem obvious at first, there is often a psychological pattern or reasoning behind why people make 
certain trading mistakes or successes, and in order for them to truly realise their trading potential, they first have to break 
away from the negative habits and thought processes that they may not even realise they have.

Whilst many of us may dream of being wealthy, many people also have a subconscious fear and guilt attached to being rich, 
leading them ultimately to sabotage their own success.

If you ask yourself what you think about being wealthy, it will come as no surprise that the thought conjures up pleasurable 
images of grandeur and you start to picture yourself living the high life. However, if you ask yourself what you remember 
being said to you about money when you were a child, it exposes how you feel about money today.

If you need to earn £2,000 per month, you should not consider leaving your job until you have a trading 
account of no less than £30,000

It’s never how we think about things that define our actions towards them, but more how we feel. In this way, it’s the 
impressions that have been made in childhood and the lasting memories we have that define what we do.

If a parent says, “we can’t afford it”, the child won’t take that to mean, “let’s exercise some restraint on expenditure here”. 
Instead, they’ll hear, “there’s a category of people who can afford things in life, and you aren’t in that category!”
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It is exactly this type of memory which prevents people from believing that ‘wealth’ and the activities associated with 
amassing it are a part of who they are (their identity), and so, subconsciously, they avoid it, gravitating towards less affluent 
activities and relying on hand outs.
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Multiply this by a few million people and you have the mass hypnosis of a culture that isn’t trained to believe they can create 
their own fortune; who believe that life is just something that happens to them. And you wonder why this country is in such a 
mess!

Having said that, there are certain techniques and tips that budding traders can implement in order to avoid their 
subconscious or current emotional state having a negative impact on their success.

1.     Don’t trade when you’re distracted

The best traders are often those who are emotionally balanced and are therefore able to trade with a clear head. If you’re 
having problems in other areas of your life, whether they relate to work, relationships or your personal life, although they 
may seem unrelated, they will most definitely have a bearing on how you trade.

This is not to say that if you’re dealing with some kind of setback you should refrain from trading until it has been rectified; 
that would prevent most people from trading most of the time! What is important, however, is that you never use trading to 
escape reality.

In order to trade successfully, you have to be fully focussed on what you’re doing. If you’ve turned to the markets to forget 
about other issues, the chances are you’ll be disappointed with the outcome.

2.     Don’t put yourself under unnecessary pressure

If you’re looking to make trading your sole source of income, the key is to first establish how much money you need to cover 
your basic monthly outgoings. If you need £2,000 per month, you should not consider leaving your job until you have a 
trading account of no less than £30,000.

Having a sum of money to fall back on will relieve some of the psychological pressure you put yourself under. If you start 
without this safety net, it is highly probable that your trading decisions will suffer as a direct result.

Naturally, you’d be far less likely to commit to a position knowing that if you lose money on it, you won’t be supported by 
your next pay check. You would then have to trade successfully just to get your account back to where you started, again 
increasing the pressure. For that reason you should allow for six months of hit and miss results while you adjust 
psychologically to this new reality of trading for a living.

If you’re prepared to do this in the beginning, the following phase will certainly make it worthwhile, when your new committed 
focus starts to yield bigger returns than your part time trading activity ever did.

Greg Secker is the founder and CEO of trader coaching company Knowledge To Action 

(URL=http://knowledgetoaction.co.uk/) . Former vice president of Mellon Financial Corporation, Secker is a world-renowned 
Forex trader with trading floors in London, Sydney and Cape Town. An experienced speaker, Greg has shared the 
stage with the likes of Richard Branson, Donald Trump and Alan Sugar. In 2010, Greg established the Knowledge 
toAction Foundation, a not-for-profit organisation dedicated to improving the lives of disadvantaged children.
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